
 
 
A3 Reflection by Sydney Hamilton 
 
I am very grateful for the reviews from my peers, and their feedback gave me some valuable 
insight to consider in my reflection. I also appreciated that they were able to draw the 
conclusions from my pitch that I was not able to explicitly say; for example around being able to 
gain experience in a chosen field and interview simulations.  
 
Strong Points 
I think one of the key strong points for my elevator pitch was that it seems to have done the job 
of capturing attention and I was happy that my peers recognized thiss. It’s very easy to lose 
someone in a minute. With that I am happy with my decision to use Spark to create my elevator 
pitch, rather than doing two narrated sets of slide. I am also pleased that the professionalism I 
was aiming for came through and that my peers felt it was easy to follow and had a logical flow.  
 
Despite some of the feedback from my peers around accessibility and VR within this platform, I 
would stand by my decision to incorporate it, but perhaps elaborate on how it could be used in 
a classroom or lab on-campus at first. I feel strongly that it should be part of the platform with 
anticipated  growth in VR/AR for training and education. I feel it’s important to be designing for 
the needs of the future, even if it doesn’t seem feasible today. The market changes so quickly 
that it’s important to be in the right place when the market catches up to the vision. 
 
What would I do differently? 
I chose not to include a video snippet of myself in my home office to try to keep it professional 
and maintain credibility, but as it turned out It many of my peers felt the opposite and so I 
might choose to include this next time.  
 
A few people raised concerns around getting buy-in from both employers and employees, and 
this is an area I would like to elaborate on as part of an implementation plan. Getting 
companies and schools on board would be one of our biggest obstacles and I think it would 
have been pertinent to better highlight how we would do this, and the “what’s in it for them?”  
 
I had also developed a fiscal plan, marking anticipated Y1, Y2 and Y5 revenues and how we 
would roll out the plan that I wish I had not omitted to try to cut down my time. It seemed that 
this is something my peers would have liked to have seen as part of my ask from investors 
beyond the market outlook and source of revenue generation.  
 
Closing Remarks 
Overall, I was very pleased with the outcome of my venture pitch and was happy to see that my 
peers recognized the value in, and opportunity for a tool like Workday Reality. I would also 
likely spend more time refining the idea, developing a proof of concept and an investors 
package as part of a revised venture pitch. 


